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Diploma in Professional Fundraising

Undertaking the FIA Diploma in Professional Fundraising shows a genuine commitment to your fundraising career.

This course helps develop fundraising management strategies through strategic thinking, creative approaches to
fundraising, and nurturing donor relationships. Students will also develop advanced problem-solving and
communication skills through practical, hands-on case study activities and assessments with an organisational focus.
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Learning Outcomes

e strategies for corporate fundraising, trusts and foundations and gifts in Wills

e analysis of trusts and foundations and tools for grant proposals

o the profiles of major donors and requirements for a major gifts program

e gifts in Wills program strategies

e frameworks for ethical fundraising and fundraising regulation

e selecting appropriate fundraising channels and content matched to the donor journey
e understanding the significance of digital as a part of an integrated fundraising strategy

e leadership and management in a fundraising context
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PRE-REQUISITES

» fundraisers with at least three (3}
years, full-time, paid experience

* ability to manage time and
study independently

AUDIENCE

+ career fundraisers keen to
move in a new direction,
progress their careers or
enhance their professional
standing

» charity and not-for-profit
managers with responsibility
for organisational
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MODULES (4)

1. Corporate Fundraising, Partnerships, Trust and
Foundations
2. Major Gifts, Capital Campaigns and gifts in Wills
3. Part 1 - Strategic Themes of Direct Response
Marketing
Part 2 - Digital Coommunication Strategy
. Fundraising Leadership and Strategy

CFRE

Full participation in the Diploma in
Professional Fundraising is
applicable for up to 8o continuing
education points in Category 1.
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Course Delivery

To earn the Diploma in Professional Fundraising, you'll need to complete:
4 modules and 8 assessments

Modules are available in eLearning format only
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Time Commitment

Each of the 4 modules consists of approximately:

e 3 hours of eLearning
e 3 hours of reading/self-study

e 3 hours of assessment task
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Modules

Module 1 - Corporate
Fundraising, Partnerships,
Trusts and Foundations
*+ Recognise status trends of
corporate ghving, induding

which organisations to
approach, whom to talk to
and how to approach them.
« Explore Corporate Social

Course Structure and Objectives

Module 2 - Major Gifts,
Capital Campaigns and
Gifts in Wills
* Bxamine the typical profile
of amajor donor, including

the development oycle.
* Understand and

demonstrate prospect

research, assess your

(CSR),
corporate giving behaviour
and workplace giving.

+ Develop a strategy to build
mutually beneficial
partnerships with
corporates.

* Analyse Australian trusts
and foundations to
understand how they are
influenced by economic
conditions.

« Demonstrate how to write

readiness,
and the systems and
processes required fora
major gifts program.

+ Analyse capitol compaigns
through Australian case
studies.

* Explore Gifts in Wills
strategies, including
donors’ mativations to
leave a bequest, categories
of gifts in wills, in-
memoriam giving and

2 and
maintain a continuing
relationship with a trust or

tips.

Module 3 Part1 -
Strategic Thernes of Direct
Response Strategy

 Demonstrate
understanding of the
strategic themes related to
a direct response strategy.

« Analyse different
techniques and structures
of direct response
strategies for fundraising
programs.

Module 3 Part 2 - Digital
Communication Strategy

* Understand the significance
of digital as part of an
integrated fundraising
strategy.

« Analyse and develop digital
camimunication strategies in
relation to mass fundraising
and online media.

« Examine the application of

Module 4 - Fundraising
Leadership & Strategy

* Examine performance
management through
motivation theories that explain
why employees remain at or
leave an organization.

* Recognise basic principles of
leadership and howit differs
from management in a
fundraising context,

+ Explore o ics in 2

best practice in Australia.

fundraising context, including
conflict resolution and
volunteer recruitment and
retention.

Q PDF file

Course Overview.pdf

138.3 KB

ke

FIA

Fundraising
Institute
Australia

‘The Profe

al Body for A

N


https://cdn.gamma.app/hputlv5uz0m3dwd/81e6478f0cb1424b93617d7e8efb55b3/original/Course-Overview.pdf
https://gamma.app/?utm_source=made-with-gamma

Fundraising
F I A Institute
Australia

‘The Professional Body for Australian Fundraisin,

Textbook

The course textbook, Fundraising Management: Analysis, Planning, and Practice (4th
Edition) by Adrian Sargeant and Jayne George, will be provided to you by mail.
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